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Bio for your marketing purposes

Michelle Bowden is a renowned expert in persuasive communication and presentation skills,
with over 25 years of experience helping professionals dramatically improve their influence,
leadership, and sales impact. Michelle cutting-edge research into behaviour and influence has
resulted in two internationally published, best-selling books, a psychometric assessment (that
measures your persuasive strengths and weaknesses), thousands of life-changing workshops -
and as a pitch coach, she’s helped her clients win billions of dollars’ worth of business. And guess
what? She’s excited to help you too!

A Masters-qualified educator, known for her dynamic and engaging style, Michelle has built a
reputation as one of the most entertaining and memorable speakers in Australia. Over her
career, she has spoken at thousands of conferences, workshops, and corporate events, and her
sessions are consistently described as entertaining, interactive and incredibly valuable.

Michelle’s sessions leave audiences inspired and equipped with the tools to communicate
persuasively and confidently. Whether live or virtual, her presentations are filled with laughter,
tailored examples, and hands-on practice of the formulas and models so you're motivated to
apply them in your life.

Ultimately, Michelle is widely regarded as one of the leading voices in her field and she’s
passionate about helping organisations that want their teams to communicate with clarity,

improve their sales performance, and achieve more.

Key take aways for marketing purposes

As a business professional there is nothing more important than the art of persuasion. You rely
on your persuasive abilities to win business, develop productive relationships, and drive results.

So, .. How Persuasion Smart are you? Based on thousands of hours of global research, Michelle
can show you there is a gap in the way you and your team persuade your customers, prospects,
& decision makers. Once you fill that gap, it will increase how often they hear the word ‘yes’!
Remember an idea is just an idea until you persuade someone to support it, fund it or endorse it.

¢ Master the art of tailoring your approach to different persuasion styles.
o Discover your persuasion superpowers and areas to improve.
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¢ Expand your influence by appealing to all 4 persuasion types.
¢ Create messages that stick and make an impact.

¢ Establish credibility effortlessly.

¢ Build rapport fast—whether in person or writing.

¢ Handle conflict with respect while getting results.

¢ Become unforgettable and impossible to ignore.
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